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A Message From JT

Scott at REIl and Ski retailers.

Santa Cruz, Pivot, Yeti, Devinci, Niner, Focus, Orbea, BH, Cervelo all sell via mail order.
Italian brands, who doesn’t do the mail order dance?

Accessory brands; distribution discipline — NOT!

Rage:

Every time an IBD buys one of these products, a portion of that profit goes to aid these alternative
distribution channels at REI, Dick’s, big box, direct sales, or mail order. Help your competition? Do you
think that's a wise move? IBD’s who support these diversified distribution strategies and brands

just don’t get it.

The Giant IBD channel must force these brands out of the key position at retail. Otherwise, our
IBD channel supports one of our greatest threats. You, Mr. and Mrs. IBD retailer, make the call: live with
it or make change. There are select brands that exclusively support IBD. You can stop whining and put
your purchase dollars where your heart and mouth are. Or, you can just stay quiet, and compete within
the environment you as retailers have empowered.

You have a choice. You have the power to make a great store. You have options to support brands who
have distribution discipline. It's time to take a stand!

Be brave!

JT

John Michael Thompson

Executive Sales Director, Giant USA
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